
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

 

Recapping 2011’s Goal: Growth. 
 

   If you’ve received this letter in the past, you know that instead of New Year’s Resolutions, I set personal 

and professional goals for myself that revolve around a theme. This year’s was Growth. I was looking to 

continue to grow as a person while at the same time expand my business. I am proud to say that overall, 

this goal was accomplished. As you’ll notice on pages 3 & 4 of this newsletter, 2011 was my most 

successful year as a Realtor. I was able to help several people find their new home for many years to come 

as well as assist others in selling their property to move on to the next stage of their lives. I gained new 

clients, closed more transactions, and expanded my business network. On top of all of that, my 

partnership with Steve Townley has gotten stronger now that we’re in our third year of working together. 

The support that he gives my business allows me to continue to expand while at the same time I get 

introduced to Steve’s extensive network. So from a professional standpoint, there was a lot of growth.  
 

Along with expanding my business, I was also looking to continues to grow as a person. So how does one 

define that? I decided that I needed to find out more of who I was an individual and who I still wanted to 

become. It was an interesting year because so many of my friends and I were turning 30. Since I was one 

of the last in our group to hit this number, I had a lot of time to reflect on what this would mean entering 

a new decade. The previous 10 years had been filled with so much: graduating college, getting my first 

job, buying my first home, a career change, wedding after wedding, nephew after nephew after niece, and 

so on. What was to come of the next 10 years and what was I looking to get out of life? After much 

reflection and searching, I’ve started to see the next stages of my life start to come together. As for my 

continued personal growth, so far, so good. If you ask me how things are going as I write this letter, the 

answer: Fantastic! I’m happy with where I’m at, yet still driven for more. I’m passionate about what I do 

and excited about what’s to come. I’m in a great place in my life! 

 

A Look at the Twin Cities Market. 
 

   Whether I’m at parties, weddings, family events, standing in an open house, or just getting bumped into 

at the store, I get asked a lot about the real estate market. Those of you who have asked, know that I love 

to talk about real estate and will continue to as long as you can stand to listen. However, the question of, 

“How’s the market?” is really just too broad to answer. My initial response is almost always, “It depends.” 

What I mean by that is that it depends on what perspective you’re looking at the market from. Certainly 

we know that real estate has changed from ten years ago, but there are definitely things to look at from a 

positive standpoint. So I like to find out what you’re specifically interested in talking about. 
 

A Look at the Twin Cities Market is continued on the next page… � 
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� Total inventory in the Twin Cities is down 23.6% to 

19,516 homes; a common trend across the country. 

� New Listings in the Twin Cities decreased 13.6% to 

4,102.  

� Pending Sales were up 30.2% to 3,321.  

� Absorption rates improved as Months Supply of 

Inventory was down to 5.7 months. 

� Percent of Original List Price Received by Sellers is 91%. 
 

Not only do forces beyond supply and demand affect 

home prices, but other factors outside of housing serve 

as inputs into the equation. New job growth and 

consumer confidence drive household formations which 

in turn fuels purchase demand and pressures prices. To 

that end, the jobless rate fell from 9.0% to 8.6% in 

November – the lowest in 2.5 years. 
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A Look at the Twin Cities Market (cont’d) 
  

Currently buyers are seeing that prices are good 

and maybe more significantly, that interest rates 

are at an all-time low. The last few of closings I had 

this year, buyers locked in at rates of 3.875%, 

3.75%, and one buyer at 3.25% on a 15 year loan. 

These are FIXED rates! This can either lower their 

monthly payments or give them an opportunity to 

afford more house for the same payment.  

 

A trend that we’re also seeing is a growing rental 

market. People who have gone through a short sale 

or foreclosure, still need a place to live. They can 

no longer qualify to buy in the immediate future. 

This has driven up rental competition. At the same 

time, when owners find that they can’t sell the 

property for the price they want, they look into 

rental options for the time being. Finally, many 

investors who had been buying properties and 

flipping them to sell quickly, are now purchasing 

homes and holding onto them as rentals.  
 

There certainly are opportunities out there with 

historically low rates and decent prices. Please feel 

free to ask me how you can take advantage of 

these situations. Whether it be at a holiday party, 

wedding, or anywhere in between, we can always 

chat. You can also send me an email or give me a 

call anytime. I love to answer your questions. 

 

 
 

    
   

 

Goal Theme for 2012: Simplify! 
 

   So looking ahead at what I want to accomplish in 

the year 2012, I am looking to simplify things in my 

life. When one talks about selling a property, the 

word de-clutter comes up time and time again. I’m 

looking to take that idea and run with it to make 

things simpler both personally and professionally.  
 

I have built a business from scratch that has a great 

foundation and I continue to grow and expand it 

each year. However, it is becoming too big to just 

use the same practices as before. There are ways 

that I will look to budget my time better and be 

more efficient throughout my business. An example 

of this will be looking at the best way to generate 

new clients. My network (which includes  you ☺), 

has been the driving force of my success this year 

and in the past. As you look over my sales on the 

next two pages, you’ll see all of the homes I was 

involved with in 2011 (not including the ones that 

my partner, Steve Townley, and I work on together). 
 

Simplify!  is continued on the next page… � 

 
Brief Statistics from Minneapolis Area 

Association of Realtors (MAAR)* 

Call Chris at 612.414.2785 or  

Email: Chris.Deming21@Gmail.com 

 

For the most up-to-date 

information on ALL of Chris’ 

Listings! 

 

 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Simplify! (cont’d) 
 

Out of all of these transactions, 90% of them 

came from either my network of friends, family, 

past clients, and business partners buying or 

selling their home OR a referral from one of you. 

So you have been responsible for 90% of my 

business. THANK YOU!! Every time I receive a call 

or email and that person says, “I got your name 

from (you), and they told me I should get in touch 

with you because we’re thinking about buying/ 

selling,” I immediately smile. Having someone I 

know put their trust in me to help a friend of 

theirs is a great compliment and I take that 

responsibility very seriously. Based on my past 

successes, you should know that they are going to 

receive tremendous service and I want that to be 

reflected positively on you. So thank you again for 

thinking of me when it comes to real estate! 
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A Look at All of Chris’ Sales in 2011 

That’s Almost $5 Million in Value! 
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� 458 Wildwood 

Mahtomedi 

� 554 Glendale   

Desnoyer Park 

� 775 Meadow 

Woodbury 

� 1808 Iglehart   

Merriam Park 

 

 

� 2420 Irving 

South Minneapolis 

� 2948 Yosemite 

St. Louis Park 

 

� 3907 Mica  

Eagan 

All of Chris’ Sales in 2011 (cont’d) 

 

 

 

 

� 1298 Laurel   

Merriam Park 

 

� 1013 Dennis   

Maplewood 

 

� 741 Havenhill   

Eagan 

 

� 1511 Roselawn   

Roseville 
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� 5223 12th Ave South 

South Minneapolis 

� 6716 Cahill 

Edina  

 

All of Chris’ Sales in 2011 (cont’d) 

 

2439 Como Avenue  
3 BR  2 BA - $274,900 
St. Anthony Park 
 

Linnea Gardens #204  
1 BR  1 BA - $214,900 
 

2250 Luther Place 
2 BR  2 BA - $189,900 
St. Anthony Park 
 

Linnea Gardens #304  
2 BR  2 BA - $244,900 
St. Anthony Park 
 

Linnea Gardens #107 
1 BR  1 BA - $124,900 
 

 

Chris and Steve’s Properties  

Currently For Sale (cont’d) 

 

1742 Portland Avenue  
Duplex - $449,900 
Merriam Park 
 

298 Warwick Avenue   
3BR, 2 BA - $289,900 
Macalester Groveland 
 

 

 

 

 

Chris Deming and Steve Townley’s    

      Properties Currently For Sale 
 

 

 

 

 

�2359 Valentine 

Saint Anthony Park 

 

612.414.2785 


